Sellers: Put Your Home’s Best Face Forward

By Gary Schero

 Nowhere is adhering to the adage that you only have one chance to make a good first impression of more importance than when you’re trying to sell your home. Prospective homebuyers start to form opinions in amazingly quick order the second they walk onto your property. In fact, they even make judgments just driving by the place. In fact, drive-buys are a big thing with today’s homebuyers, who often cruise neighborhoods checking out places with for sale or open house signs. So preparing to put your home’s best face forward for buyers is of utmost importance if you hope for a quick sale at a good price.

Depending on how well you’ve kept up the maintenance on your home, getting a house in tiptop shape can be time consuming, so once you decide to put your home on the market, get right to work. Understand that even if you have to invest a little money and a lot of elbow grease in the process, the end result will be well worth it if you avoid having your home linger on the market or have to lower your asking price.

Here are some basics to consider when getting your home ready for market:

•  Begin with basic maintenance chores such as fixing leaky faucets or toilets, cleaning windows (and repairing them if needed), oiling squeaky doors, replacing burned-out light bulbs, tightening doorknobs, and repairing cracked plaster. 

•  Paint rooms that are looking shabby; choose neutral colors that will appeal to a wide range of people. 

•  Give the whole place a good cleaning. Shampoo carpets, wax wood floors, and clean all major appliances, including the washer and dryer. Have the furnace cleaned. Make sure the entrance is tidy; polish door hardware.

•  Get rid of clutter and make rooms look bigger by getting rid of excess furniture. This may require using a temporary storage facility but it will be worth it if prospective buyers come away with the sense that the rooms of your house are nice and spacious. Be particularly aware of clutter on kitchen counters. Every homebuyer wants plenty of kitchen counter space and counters look far bigger when they’re free of small appliances and cookbooks. 

•  Don’t ignore your closets. It is critical to clean them out and make them look as spacious as possible. 

•  Consider replacing faded curtains or drapes or other features that make the place look less than sparkling. You certainly don’t have to spend a lot of money on such fixes, but you do want to present a home that looks as if it’s been carefully cared for and is in good working order. 

•  For those drive-by buyers—and everyone else for that matter—remember the importance of curb appeal. Most the lawn, trim shrubs, weed and edge gardens, pick up any litter, clear the walk and driveway of leaves, repair gutters and eaves, and touch up the exterior paint. Consider painting the front door to make it more welcoming. Store any items that make the yard look messy.

•  Consider planting a few colorful annuals in pots around the door to make the entrance as enticing as possible. Also, if your house was window boxes, make sure these are full of greenery and color. 

•  Last but not least, kill any offensive odors. You may have grown used to the smell of cigars or probably don’t even notice the doggy odor produced by your favorite pet, but prospective homebuyers will.

Next week, I’ll talk about “home staging,” a process that takes getting your home ready for sale a step further by showcasing a home in a way that buyers can instantly imagine living there.  
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